
Pitch Perfect Digital
5 Things Your Website Must Have
To Generate Sales



Why Most 
Websites Don’t 

Generate 
Sales.
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Your customers should go to your 
website and get the idea about what 
you offer within five seconds. If it takes 
them longer, you lose potential clients 
and sales. 

When visitors land on your website’s 
home page, they should be able to 
answers three important questions in 
their mind:

- What is your product or service?
- How can it improve their lives?
- How can they buy it?



Most companies waste enormous amounts of money on marketing efforts that get no result. Most of the 
times  the problem is  not the product its elf.  The problem is  how we talk about the product.

Remember, people buy products or services because they read words.

2



#1 
Make An 
Impression 
With A Clear 
Tagline
Examples:

An event to remember  
Let us cater your special occasion
Buy an apartment in the heart of downtown
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#2
Add A 
Strong And 
Concise Call 
To Action
Examples:

Order Now
Buy Now
Book Now
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#3
Show 
Images Of 
Happy 
Customers

A good website is not about your company, but about your visitors or potential clients. You 
should remember this when choosing images for your website: always keep the customer in 
mind.
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#4
Use Small Bits 
Of Information 
To Communicate 
Your Products 
And Services

You may think that people like having many choices of products and services when they visit a 
website. Yet, this is not exactly the case. As much as your visitors prefer variety, they also don’t 
want to see a long and boring list of services or products on your main page. 

6



#5
Include An Email 
Capture Form 
For Your Email 
Marketing 
Campaigns

Email marketing has proven to be effective in increasing revenues, so this simple form can help 
your business grow sales exponentially. As a rule, businesses give something out for free once 
a customer signs up for email communications. It can be a free eBook, a coupon code for the 
next purchase, or exclusive product access. Regardless, once you have captured the email 
address of your customer, this is like free advertising for your business.
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What is the 
StoryBrand 

Framework?
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StoryBand
All successful stories in history since the beginning of times till the current movie blockbusters share 
something in common: they have 7 elements that when present capture people’s attention for a longer 
period of time.

Have you ever wonder why some movies keeps us engaged throughout the whole movie and others 
don’t? Why we lose interest half way of the movie? It’s because they have or don’t have present all the 7 
plot points on the movie.

StoryBrand is a formula that effectively communicates and explains what our company offers to the 
world. It is also going to organize your thinking, reduce your marketing effort, eliminate confusion and 
grow your business.

Story makes music out of noise, noise is the enemy. The brain remembers music and forgets noise. 

9



7 Elements 
of a Successful Story

1. A character / Hero
2. Has a problem
3. And meets a guide
4. Who gives them a plan
5. And calls them to action
6. That ends in success
7. That helps them avoid failure
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Questions?
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